
For businesses operating in the consumer electronics 
sector, moving money should be straightforward. In 
practice, it remains one of the most persistent
operational constraints.

Despite advances in financial technology, 
many companies continue to encounter 
the same issues. Payments that do 
not land when expected, pricing 
that shifts between quote and 
execution, and limited access to 
decision makers when timing is 
critical. These are not marginal 
inefficiencies. They affect landed 
cost, delay stock release and 
restrict how quickly a business 
can turn inventory back into 
working capital.

WHERE THE
PRESSURE SITS

Consumer electronics trading 
operates on tight cycles. Stock 
moves quickly, pricing changes 
daily and margins are often
defined in basis points rather
than percentages.

Payments, foreign exchange, and 
access to capital sit directly inside 
every deal. When execution fails, 
margin is lost, stock is delayed
and opportunities disappear.
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Payments sit directly within that cycle. A supplier will not 
release stock until funds are received and even a short 
delay can mean losing access to that inventory or buying 
back in at a higher price. A missed FX window can erode 
margin on a confirmed deal. Holding funds in the wrong 
currency can reduce buying power at the point stock 
becomes available. These are routine pressures, not 
exceptions.

WHY THE MODEL STILL FALLS SHORT

The issue is not a lack of providers. It is a gap between 
financial services and how trading businesses operate.

Traditional banks remain structured around process and 
risk control, often at the expense of speed. Many newer 
platforms improve interface and access, but do not 
consistently deliver execution certainty when transaction 
volumes increase or conditions tighten.

The same problems surface repeatedly. FX pricing that is 
not fully transparent at the point of trade. Payments that 
depend on cut-off times and correspondent routes rather 
than urgency. Funding decisions that do not reflect the 
pace or structure of inventory-led businesses. As a result, 
payments, foreign exchange and finance are managed 
separately, with no clear alignment to the trading cycle.

WHAT TRADING BUSINESSES NEED 

For most trading businesses, the requirement is 
consistency rather than complexity.

The ability to move funds across jurisdictions without 
delay. Clear FX pricing at the point of execution. Access 
to working capital that reflects how inventory is bought 
and sold in practice. And direct contact with someone who 
understands the transaction, not just the account.

Without that alignment, financial infrastructure becomes a 
constraint rather than a support function.

A MORE PRACTICAL APPROACH

Ocean Capital Exchange has structured its offering around 
those points.

Clients are provided with company named IBAN accounts 
across the UK and Europe, allowing them to hold and deploy 
funds in multiple currencies without relying on third party 
intermediaries. Payments can be prioritised based on 
urgency and currency corridor, rather than default banking 
pathways, allowing transactions to complete in line with 
trading deadlines rather than standard cut-off times.

In foreign exchange, the focus is on execution clarity. Rates 
are agreed and delivered at the point of trade, reducing 
exposure to hidden cost within the spread. For businesses 
managing regular flows or larger spot transactions, this 
provides greater predictability over margin.

The model also extends into trade finance, invoice finance 
and asset based lending. This allows funding decisions 
to be aligned more closely with purchasing cycles, rather 
than relying solely on historic financials or fixed lending 
structures.

EXECUTION OVER FEATURES

Technology supports the process, but it is not the 
differentiator.

When a shipment is ready or pricing moves, the ability 
to act immediately becomes critical. Access to both 
platform infrastructure and direct communication allows 
transactions to be executed without delay or escalation 
through multiple layers.

In practice, this is where most value is either protected or 
lost.

EXPERIENCE THAT SHAPES DELIVERY

Having worked across both high growth FX providers and 
established institutions, including Privalgo and Equals 
Money, that experience brings direct exposure to where 
financial services support trading businesses and where 
they create friction.

It informs a focused approach. Prioritising speed of 
execution, pricing clarity and access to decision making at 
the point it is needed.

In consumer electronics trading, financial infrastructure sits 
inside the deal, not alongside it.

When payments are delayed, pricing is unclear, or funding 
is misaligned, the impact is immediate. These are the same 
pressures being discussed across the ITC Malta trading 
floor, where payment timing, FX pricing and access to 
capital sit directly behind deal-making conversations.

“ EVERY DELAY, EVERY 
DECISION AND EVERY 
BASIS POINT HAS A 
DIRECT IMPACT ON 
MARGIN. ”

Ocean Capital Exchange operates from London, supporting 
businesses across international trade and payments.
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